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a building. These stores are connected to each other, but do not have a centralized internal access for the public. The stores share a
building and may even share a parking lot in the front. They Title of study CUSTOMERâ€™S BEHAVIOUR IN E-COMMERCE IN
CHINA. Type of project. Date.Â customers and to expand the network to achieve market share and increase profit purposes. The
company, which the thesis is concentrated on, is a company involved in online e-commerce in China. The purpose of the study is to
collect the primary data about customer behaviour in e-commerce through an in-depth interview.Â E-commerce can provide customers
ubiquitous services, customers can shop at any time from any place. There is a large selection for customers online to choose for
example the vendor, products and styles. In recent years, serious EC websites furnish customization service; online users can always
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